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1. AHHOTANUA
B paMkax IUCHUIIIMHBI pacCMAaTpUBAIOTCS BOIPOCHI MEKIYHApOJHOIO TOProeoro mnpasa. Kypc
HalpaBJIEH Ha MPUOOPETEHUE CTYJEHTAaMU OCHOBHBIX HABBIKOB IMO3BOJISIOLIME NPUMEHSITHUX Ha
IIPAKTHKE .
Bzaumoces3b ¢ apyrumu qucimminaamu. Kype "International Trade Law (English Law and CISG)"
COCTOUT B JIOTMYECKOM W COAEp:KATEIbHOW CBSI3U C TAKOM IAUCUMILIMHONW Kak "MexayHapoaHoe
Y4acTHOE mpaso".
TpeboBanue K HCXOTHBIM YPOBHSM 3HaHUH M YMEHHU CTYACHTOB. [IpucTynas K U3y4eHH 0 JaHHOTO
Kypca, CTY/IEHT JIOJDKEH 00J1a/1aTh 3HAHUSMH B 00JIaCTH MEXIYHAPOTHOTO MpaBa, MEXTyHAPOIHOTO
YacTHOTO IpaBa U MpealpUHUMATEIbCKOrO IIPaBa, a TAKKe BJIAJETh MHOCTPAHHBIM SI3bIKOM B cepe
FOPUCIIPYICHIINH.

2. Conep:xxanue

2.1. lean wm 3amaum aucuumuimebl. This course focuses on the analysis and interaction
between four fundamental contracts in cross border sales transactions, international sales,
carriage, payment and insurance contracts with related issues including, harmonisation,
conflict of laws, and dispute resolution from an international perspective. This course
focuses on the application of relevant international legal processes, instruments and
principles that directly affect the conclusion and performance of these contracts and their
interaction in the cross border sale of goods between private parties.

2.2. The ITL course examines the private law aspects of international trade. So it does not
deal with issues relating to WTO, import/export tariffs and licenses, customs and FTA
areas. These public law issues are examined and taught in the WTO course. We are here
interested in the commercial issues between the contracting parties themselves. Do
remember that the public law issues mentioned above also affect the contracting parties
but those are outside the remit of this course. So what sort of issues are we going to be
studying? We shall look at the various contracts parties involved in international trade
may conclude and these are principally:

2.3. The sales contract — this is the primary or principal contract in which the parties agree on
the essence of the transaction and certain aspects of the other three contracts. So the sale
contract deals with the rights and obligations and remedies of the contracting parties
regarding the goods for sale. We shall examine the UN Convention on the International
Sale of Goods 1980 (CISG), Sales of Goods Act 1979 (with amendments) (SGA) and
various trade terms.

2.4. The payment contract — this primarily involves a third party usually a finance institution
which may be contractually bound only to one of the parties involved in the sales
contract. The payment contract deals with payment for the goods covered in the sales
contract. We shall examine the ICC Uniform Customs and Practice for Documentary
Credits 2007 (UCP 600)

2.5. The carriage contract — the international sales transaction is usually between parties in at
least two different countries and so the goods will need to be delivered by one party to
the other party and this may involve various types of transportation or carriage of the
goods from one country to another country. This contract again may involve a third-
party. We shall concentrate on carriage of goods by sea and examine the International
Convention for the unification of certain rules of law relating to bills of lading Brussels
1924 as amended by the Protocol of Brussels 1968 (Hague Visby Rules) and mention the



new UN Convention on the Carriage of Goods (wholly or partly) by Sea 2009
(Rotterdam Rules).

2.6. The insurance contract — the goods covered by the sales contract will be under the control
of parties to the contract at different times and sometimes under the control of none of
the contracting parties. Risk also passes and remains with the parties even when they are
no longer in control, and since they cannot predict or guarantee that the goods will be
delivered or remain in the same condition as when it was produced, a third party comes
in for a fee to give some security to the parties by providing insurance cover. We shall
examine the Marine Insurance Act 1906 and the standard Institute Cargo Clauses.

2.7. TpeGoBaHUsI K YPOBHIO OCBOEHHSI CO/Iep:KaHus JUCHHILIHHBL: Equip students with the
knowledge of the contracts and laws in play in international sales transactions.

Understand an international sales transaction and its elements;
Grasp basic conflicts of law in international sales;
Understand the rules governing sales and documentary sales under the CISG and UK laws;
Understand the functions of the sales, carriage, payment and cargo insurance contracts in
international trade;
Understand the interaction of these four contracts in international trade transactions;
Apply knowledge of these four contracts in any given factual scenario on international sales
transaction
Understand the role of various dispute resolution mechanisms in international trade law.
Understand the theories and practice of harmonization of international trade law

2.8. TpynoeMKOCTh TUCITUTUTMHBI U BUBI y4eOHOUM paboThl (B akaIeMUUECKHX Yacax u

KpeauTax)
2.8.1. O0beM AUCIUIUTHHBI U BUIBI y4eOHO# pabOTHhI

3. TpynoeMKkoOCTh TUCHUNIMHBI U BUbI y4e0HOIi pa0oThI 10 y4eOHOMY ILIAHY.

Pacrlpez[ene}me 1o ceMecTpam

Bcero, B v \Y VII VI
Buapb! yye6Hoii pa6oThI aKaj. ceM
yacax ceM ceM cem
1 3 4 5 6 7
1. O6masi Tpy10eMKOCTh H3y4eHHUsI 72 72
AUCHMILIMHBI 110 ceMecTPaM , B T. 4.:

1.1. AynuTtopHbIe 3aHATHUSA, B T. 4.: 36 36
1.1.1. JIlekuun 18 18
1.1.2. IlpakTuyeckue 3aHATHS, B T. U. 18 18

1.1.21. Ob6cyxnenue
MPUKIATHBIX POSKTOB

1.1.2.2. Kelicsl

1.1.2.3.  JlenoBsle Urpsl,
TPEHUHTH

1.1.2.4. KonrtpoabHble pabOTHI




1.1.3. Cemunapsl
1.1.4. JlaGopaTopHbie pabOTHI
1.1.5. Jlpyrue Buapl ayJUTOPHBIX
3aHITUN
1.2. CamocrosiTenpHas paboTa, B T. U.: 36 36
1.2.1. TloaroToBKa K SK3aMEHAM
1.2.2. [Ipyrue BUIbl CAMOCTOSITETEHON
paboThl, B T.4. (MOKHO YKa3aTh)
1.2.2.1. IIucpMeHHbIC JOMAIIHUE
3aJIaHUS
1.2.2.2. KypcoBbie pabOoTHI
1.2.2.3.  Dcce u pedeparsbl
1.3. Koncynprarmm
1.4. lpyrue metosl u GOpMBI 3aHATUI **
Hrorossiii koHTpOJIb (DK3aMeH,3aueT, Aud. 3auer 3auer
3aueT/yKa3aTh)
4. PactpeeneHue BeCoB 110 (popMaM KOHTPOJIL
1. Pacn HUE BECOB 11 MaM
KOHTDOJIA
Beca
Beca pe3yJbTUPYIO
Beca OLICHOK HTOI'OBbIX meﬁ OLCHKH
Beca ¢popm MMPOMEKYTOYHBIX OIICHOK nmpomMme TOYH
dop Beca dopm p yTou I pomeixy
TEKYIIHUX KOHTPOJIEN H MPOMEKYTOY bIX
o MPOMEKYTOYHbBI .
KOHTPOJIENA B X KOHTDOJICH B PE3yJbTHPYIOIIMX HBIX KOHTPOJIEH U
DopmMbl KOHTPOJIEH pe3yabTUPYIOLI oueEKax OLICHOK TEeKYLIUX KOHTpOJIell B OLIEHKH
HX OII€HKAaX ROHTpOJ’leﬁ B pe3yJabTHPYIO HUTOroBoro
MPOMEKYTOYHDI .
TEKYIIHUX - HTOIOBbIX OLIEHKAX IIEeH OLICHKE KOHTPOJIA B
KOHTpoJeii P NMPOMeKYTOUHBIX NMPOMEKYTOY | Pe3yJbTHPYIO
KOHTpoJIeH HBIX LIeH OLeHKe
KOHTpOJ’leﬁ HUTOroBoro
KOHTPOJIsA
Bua yueGHoi M1 [ M2 (M3 |[M1 | M2 | M3 | M1 | M2 M3
PadoThl/KOHTPOJISI
KonrponbHast pabora 0.5
Tect
Kypcosas pabora
JlabopaTopHsie paboTHI
IInceMenHbIE TOMAITHHIE
3aJaHUs
Pedepar
Occe
Onpoc 1
Jpyeue gpopmut (Vrazamy)
Beca pe3ynbTupyrommx 0.5
OLICHOK TEKYILIUX KOHTPOJEH

1 VyeOHBIi Moaynb




B UTOI'OBBIX OLCHKAX
MMPOMECIKYTOUYHBIX KOHTpOJ'Ieﬁ

Beca onenok
MIPOMEKYTOYHBIX KOHTPOJICH
B UTOTI'OBBIX OLIEHKAX
MIPOMEKYTOYHBIX KOHTPOJICH

Bec urorosoii onenku 1-ro
MIPOMEXYTOUHOT'O KOHTPOJISI
B PE3YABTUPYIONIEH OlIEHKE
MIPOMEXYTOUHBIX KOHTPOJIEeH

Bec uToroBoii oneHku 2-ro
MIPOMEKYTOYHOTO KOHTPOJIS
B PE3YABTUPYIOUIEH OIIEHKE
MIPOMEKYTOUHBIX KOHTPOJICH

Bec urorosoii oneHku 3-ro
MIPOMEXYTOUHOT'O KOHTPOJISI
B PE3YJIBTUPYIOLIEH OIICHKE
MIPOMEXYTOUHBIX KOHTpOJIEH

Bec pe3ynbTupytomieit 1
OLICHKH MPOMEKYTOUHBIX
KOHTpOJIEH B
Ppe3yABTUPYIOUIEH OLIEHKE
UTOTOBOI'0 KOHTPOJIS
Jk3aMeH/3a4eT (OLEHKA 0
HTOT0BOr0 KOHTPOJIsI)
y=1|y=1|3=1|x=1|x=1[z=1x=1| £=1 y=1 y=1 =1
. npeneiIeHn 'beMa JUCIHUILIINHEI 110 TEMaM U BUJaM HOU THI
5. Pacnipenenenue o0bema auc 0 TeMa a eOHoit pabo
Apyr
ue
IIpakr. BU/bI
Pa3nenbl M TeMbl JUCUMILIMHBI Bcero ‘H?;::"" 3aHATHS Ci??:}? ﬂ?aﬁl:)p- 3aHs
(aK. 4yacoB) ‘ (ak. P ’ ) THIA
4acoB) 4acoB) 4acoB)
4acoB) (ak.
yaco
B)
1 2=3+4+5+6
+7 3 4 5 6 7
Pa3nen 1. (Ha3BaHue pa3nesia)
Tema 1. Introduction 4
2 2
Tema 2. International sales contracts 4
Tema 3. Incoterms 4 2 2




Tema 4. Choice of law 4 2 2

Tema 5. Contracts of carriage of goods 4 2 2

Paznen 2. (ma3Banue pa3sneJia) 4

Tema 6. Payment methods in international

commercial transactions 4 2 2
Tema 7. Letters of Credit 4 2 2
Tema 8 Insurance contracts 4 2 2
Tewma 9. Bills of lading 4 2 2
Tema 10. Dispute resolution methods in

international trade 4 2 2
UTOI'O 18 18

5.1 Copeprxanue pa3aeinoB U TEM JUCITUTIIHHBI

Beeoenue

Pazoen 1. (nazeanue pazoena)

Tema 1. Introduction
Introduction to types of transactions in international trade. Impact of jurisdictions. Main aspects of
the discipline.

Tema 2. International Sales Contracts.

Break down of contracts. Discussion of crucial terms and conditions of the contract that need to be
addressed while drafting a contract or advising a client.

Explanation of major clauses to be included and drafted in the contract. CISG and English law
perspectives.

Tema 3. INCOTERMS.

Discussion of Incoterms, Difference of terms, allocation of risks and legal obligation under each
term. History of incoterms and comparison between different versions.

Choice of a proper term depending on the mode of transport

Tema 4. Choice of Law.

Choice of law for the contracts concluded in international commercial transactions. Legal impact of
the absence of the explicit choice. Rome Regulation.



Tema 5. Contracts of Carriage.

Types of contracts of carriage, liability limitations and international conventions applicable to each
mode of transportation. Breakdown of legal relations between the carriers and the consignees.

Tema 6. Payment methods in international commercial transactions.

Discussions regarding different payment methods used in the commercial transactions, e. g. wire
transfers, performance bonds, on demand guarantees

Tema 7. Letters of Credit.

Letters of credit as a main payment method for cross-border trade. Types, UCP 600 rules, role of
banks, liabilities.

Tema 8. Insurance contracts

Types of insurance contracts used in international trade. Liabilities of the parties. Standard insurance
policies.

Tema 9. Bills of lading.

Role of Bills of lading. B/L types, applicable rules, liabilities of the parties. B/Ls as a negotiable
instrument of international trade.

Tema 10. Dispute resolution methods in international trade.
Discussion of the methods of dispute resolution in international trade. Mediation, litigation and

international commercial arbitration.

2.3.4 KpaTkoe coiepxaHHe CEMUHAPCKUX/TIPAKTUUECKUX 3aHATUN: YTEHHE JICKI[UH, MPOBEICHUE
OTIPOCOB U YIIPABIEHYECKUX UTP.

3. Teopernueckmii 6,10k
3.1. Marepuaisl 1o TEOPETHUECKOI YacTH Kypca
3.1.1. OcHoBHas auTEpaTypa:

LS Sealy & RJA Hooley, Commercial Law: Text, Cases & Materials, 4th edition
OUP, 2009

Roy Goode, Commercial Law, 3rd edition Penguin Publishers, 2004



Carole Murray, David Holloway & Daren Timson-Hunt, Schmitthoff Export Trade:
The Law and Practice of International Trade, 11th edition, Thomson Sweet &
Maxwell 2007

Indira Carr, International Trade Law, 4th edition Routledge 2009

Roy Goode, Herbert Kronke, Ewan McKendrick, Transnational Commercial Law:
texts, Cases and Materials, Oxford University Press 2007

John F Wilson, Carriage of Goods by Sea, 6th edition Pearson Longman 2008

Jason Chuah, Law of International Trade, 4th edition, Thomson Sweet & Maxwell,
2009

P.S Atiyah, John N Adams, Hector MacQueen, The Sale of Goods, 11th edition,
Pearson Longman, 2005

P. Schlechtriem & | Schwenzer (eds) Commentary on the UN Convention on the
Internatioanl Sale of Goods (CISG), 2nd edition, OUP 2005.

Peter Huber & Alastair Mullis, The CISG: A New Textbook for Students and
Practitioners, Sellier European Law Publishers, 2007.

C.M.V Clarkson & J Hill, The Conflict of Laws, (3rd edition Oxford University Press
2006)

Richard Stone, The Modern Law of Contract, 8th edition, Routledge & Cavendish,
2009 — for background reading on the law of contracts.

Ingeborg Schwenzer & Christina Fountoulakis (eds) International Sales Law,
Routledge & Cavendish, 2006

Peter Schlechtriem & Petra butler, UN Law on International Sales (CISG), Springer,
2009

Paul Dobson & Rob Stakes, Commercial Law, 7th ed, Sweet & Maxwell, 2008
Robert Bradgate, Commercial Law, 3rd ed, OUP, 2005

Simon Baughen, Shipping Law, 4th ed, Routledge & Cavendish, 2009
P. Ellinger & D Neo, The Law and practice of Documentary Letters of Credit, Hart
Publishing, 2009

Paul Todd, Cases and Materials on International Trade Law, Thomson Sweet &
Maxwell, 2008 reprint

6.MaTtepuaJbl 10 OLEHKE U KOHTPOJII0 3HAHUH

HepequL 9K3aMCHAIITMOHHBIX BOIIPOCOB:



CoNO~WNE

Crucial clauses in international sales contracts
Waiver of rights.
Choice of law clauses.
International commercial arbitration clause
Types of contract of carriage.
CIP, CIF and FOB under Incoterms 2010
Hague Visby rules, limitation of liabilities under contracts of carriage
Types of letters of credits.
UCP 600 rules

. Bills of lading.

. On demand guarantees, URDG 758.

. Carriage of goods by sea.

. Carriage of goods by air.

. Carriage of goods by road.

. Insurance contracts for goods in transit.

. Arbitration vs litigation vs mediation.

. Multi modal terms of Incoterms 2010

. Incoterms 2000 vs Incoterms 2010 vs Incoterms 2020.

. Impact of Rome regulation on choice of law clause and absence thereof



	1. Аннотация
	2. Содержание
	Тема 1. Introduction
	Тема 2. International Sales Contracts.
	Тема 3. INCOTERMS.
	Тема 4. Choice of Law.
	Тема 5. Contracts of Carriage.
	Тема 6. Payment methods in international commercial transactions.
	Тема 7. Letters of Credit.
	Тема 8. Insurance contracts
	Тема 9. Bills of lading.
	Тема 10. Dispute resolution methods in international trade.
	3. Теоретический блок
	6. Материалы по оценке и контролю знаний

